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MANAGEMENT DISCUSSION SECTION

Operator: Good morning. My name is Keith and I'll be your conferenceoperatortoday. At this time,I'd like to
welcome everyone to The Chemours Company Fourth Quarter 2015 Earnings Call. Alllines have been placed on
mute to prevent any background noise. After the speakers'remarks, we will have a question-and-answer session.
[Operator Instructions]

Thank you. Alisha Bellezza, Director of Investor Relations, you may begin your conference.

Alisha Bellezza

Director-Investor Relations

Thank you, Keith and good morning, everyone. I'd like to welcome youto The Chemours Company 2015 fourth
quarter earnings conference call. I'm joined today by Mark Vergnano, President and Chief Executive Officer; and
Mark Newman, Senior Vice President and Chief Financial Officer.

Before we begin, let me remind you that comments on this call as well as the supplemental information provided
in our presentation and on our website will contain forward-looking statements that involve risks and
uncertainties, including those described in our documents Chemours has filed with the SEC.

These forward-looking statements arenot guarantees of future performance and are based on certain assumptions
and expectations offuture events that may not be realized. Actual results may differ and Chemours undertakes no
duty to update any forward-looking statements as a result of future developments or new information.

During the course ofthis call, management will refer to certain non-GAAP financial measures that we believe are
useful to investors evaluating the company's performance. Historical results priorto July 1, 2015 are presented on
a standalone basis from DuPont's historical results and are subject to certain adjustments and assumptions as
indicated and may not be anindicatoroffuture performance.

A reconciliation ofnon-GAAP terms and adjustments are included in our release and at the end ofthis
presentation that accompanied ourremarks. Thisincludes an updated segment sales and EBITDA schedule
reflecting our currentallocations and definitions.

I'll nowturnthe call over to Mark Vergnano.

Mark P. Vergnano

President, Chief Executive Officer & Director

Thanks, Alisha, and good morning, everyone. Thankyou,all for joining us today. I'd like to start with some
highlights then turn the call overto Mark Newman, who will review company performance for the fourth quarter
and full year 2015, as well as provide a brieflitigation and liquidity update. After that, I will concludethe call with
additional details on each segment, providing update of our transformation plan and discuss our 2016 outlook.

Within weeks of becoming an independent company, we rolled out our five point transformation plan, which has
become our roadmapto drive significant improvement in our company's performance. I'm pleased to say that we
are making significant progress on all fronts ofthis plan, as we stay focused on the things that are within our
control.
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Within six months, we were able to reduceover $100 million of controllable costs. We made several portfolio
decisionsasaresult ofour Chemical Solutions'strategicreview and are ontrackto complete that work by mid -
2016. Wereached mechanical completion of our Altamira TiOz2 facility, we delivered the expected working capital
unwind of nearly $400 million. And as we start 2016, we have gained additional liquidity and flexibility in our
capital structure through an agreement with DuPont and an amended credit facility with ourlenders.

Inshort, in spite of continued headwinds from unfavorable currency movements and a weak TiO2 pricing
environment, we continueto follow ourtransformation roadmap. We believe this steadfast focus will deliverour
targetimprovementsin adjusted EBITDA through 2017 and allow us to de-lever as we've planned.

I will nowturnthe call over to Mark Newman to cover our financial results.

Mark E. Newman

Chief Financial Officer & Senior Vice President

Thanks, Mark. Turning to slide three, in the fourth quarter, we generatednearly $1.4 billion ofrevenue and a $132
million in adjusted EBITDA and reported a GAAP netloss of $86 million after recording $ 88 million of
restructuring and impairment charges in the quarter. In the quarter, we were pleased with cash generation that
resultedin a $175 million offree cash flow primarily the resultofa networking capital release.

The impact ofunfavorable currency movements and lower TiO2 prices overshadowed almost all otheritems,
contributing to lower sales and adjusted EBITDA versus the previous year and sequentially. The strong U.S. dollar
notonly depressed our top line performance, but added challenges to markets in which some ofourlargest
competitors are benefiting from lower costto due to a stronger dollar. This was particularly true in our
Fluoroproducts segmentthis quarter.

Our Corporate and Other segment experienced highersequential costs and resultedin negative $26 million of
adjusted EBITDA. Ifyourecall, ourthird quarter expenses were unusually low. We believethat this quarterisa
closer representation ofarunrate, adjusted EBITDA for the segment, but we continueto anticipate some
variability from quarter to quarter.

Finally, in the quarter, we generateda $12 million sequential benefit from technology and licensing activities.
These are periodicactivities that the businesses occasionally undertake, but particularly —particular success this
quarter.

Now, turning to the full year review onslide four. First recall that this fiscal yearis a combination of two quarters
on a standalone basis from DuPont's historical results and two quarters as an independent public company. We

generated $5.7billion ofrevenue and $573 million ofadjusted EBITDA, recorded a GAAP netloss of $90 million
after approximately $358 million ofrestructuring and impairment charges and interest expense ofa $132 million.

The majority ofthe restructuring impairment charges that we recorded were associated with the portfolio actions
and decisionsrelated to the Chemical Solutions'strategicreview.

Currency and lower pricing were the biggest challenges in 2015, representing nearly $580 million in headwinds
versus 2014 results. Despite this, our EBITDA margin remained double-digit, supported by our transformation
costreduction efforts.
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Inthe fourth quarter, we began to see the benefits of company-wide working capital initiatives, helping to deliver
the unwind, which we expect will provide permanent working capital improvements in 2016. 2015 was another
year ofhigh capital spending across the company at $519 million, approximately $70 million was associated with
separation-related spending and about $150 million related to the construction of our new TiO2 line at our
Altamira facility in Mexico. With mechanical completion done, most ofthe spending for the project is now behind
us.

Let me now take a step backand provide someadditional perspective on the fourth quarter. Turning to slide five,
ona year-over-year basis, adjusted EBITDA declined by $73 million to $132 million. Currency headwinds reduced
adjusted EBITDA by approximately $66 million with more than halfofthat on the Titanium Technologies
segment.

Lower selling prices across the company reduced adjusted EBITDA by $100 million. Almost $90 million ofthis
impact was attributable to the decline in TiO2 pricing across all regions. Additionally, the impact offaster pricing
oflower raw materials in Chemical Solutions was a significant factorin the quarter.

Despite the higher year-over-year volumes of TiO2, we saw lower demand for certain fluoropolymers, especially
for consumer electronics applications. Additionally, as regulated, we experienced lower quarter mandated
volumesofbase refrigerants versus the previous year. We did realize lower raw m aterial prices year-over-year, but
the reduction was notably lower than selling price declines.

While Mark will go through moredetails ofour cost reduction efforts in a few minutes, I would like to point out
that we continued to see momentum gaining to realize our targeted fixed cost reductions with over $ 50 million
realized in the fourth quarter. In total, we saw over $100 million oflower fixed costs versuslast year. And finally,
as I mentioned earlier, we benefited $ 11 million year-over-year from licensing activity that took place in the
quarter.

Turning to slide six, on a sequential basis, adjusted EBITDA was $37 million below that ofthe third quarter.
Currency headwinds reduced adjusted EBITDA by approximately $7 million, mostly related to movementsinthe
emerging market currencies.

Price continued to be aheadwind in all segments. During the fourth quarter, in Titanium Technologies, excluding
currency,we saw a global average TiO2 pricing decline by another 3 %translating into a $23 million decline. Aswe
mentioned in December, our Fluoroproducts segment was unfavorably impacted by increased competition driven
in large part by astrong U.S. dollar. This translatedinto approximately 5%lower prices sequentially or about$28
million. Finally, Chemical Solutions saw lower selling prices as a result oflower pass-through raw material costs.

Fourth quarter and first quarters aretypically seasonally lowerfor both TiO2 and refrigerant volumes. In the
fourth quarter, TiO2 volumes were just slightly below that ofthe third quarter, as higher volume in Latin America
as higher volumesin Latin Americaoffset lowervolumes in the Northern Hemisphere markets. Refrigerants were
lower as expected. We also saw a weakness in some industrial fluoropolymerdemand, particularly for consumer
electronics.

Sequentially, we saw over $50 million of cost savings related to Edge Moor closureas well as some additional
peoplerelated fixed costs, consistent with ourtransformation plan target. However, these lower expenses were
partially offset by a $16 million increase in Corporate and Other expenses. This was primarily related to the timing
of the certainlegacy liabilities and other payments. As we go forward, we willincur between $20 million and $30
million per quarterofexpenses that will flow through this segment. Finally, as previously mentioned, we benefited
from technology and licensing activity in the quarter.
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BeforeIturnto ourbalance sheet,let me provideabriefupdate on some litigation matters. In Novem ber, 2015,
we described our legacy litigation matters. Recently, a few rulings were made on some ofthose matters.

First, we were granted a summary judgment on the Valspar case,and the judge dismissed the case. As expected,
Valspar has filed an appeal to the Third Circuit. We think, the opinion granted in a summary judgment is very
strong and we feel confident that it willbe upheld on appeal.

Regarding PFOA, personal injury claims, as anticipated, the trial court denied our motion for anew trial on the
Bartlett case. We will now proceed with ourappeal to the Sixth Circuit Courtof Appeals. We expect this process
will take about 12 months. So as we have said, it will likely take until sometime in 2017 to determinea conclusion
for this first case.

Aspreviously disclosed by DuPont, who'll remain the named defendant, the second bellwether case was settled in
January for an amount significantly below the incremental costs of preparing for this trial. We settled without
admission ofliability and believethisis the most effectiveuse of our resources to support the overall strategy and
continue defending the MDO cases.

These additional bellwether cases arescheduled to take place thisyear in May, August and November. The court
hasrecently ordered thatafter April 2017, 40 individual cases will be tried per year. This initial timingis intended
to allow the Bartlett appeal process to conclude priorto the beginning ofany trials outside the initial bellwether. It
is important to notethat these 40 trials will be ofindividual plaintiffs, with each required to prove his/herown
case.

We continue to expect this PFOA litigation will take place over multiple years, given the indemnity to DuPont, we
will continueto defend against this litigation. In the meantime, we are focused on ourtransformation planto
deliver earnings improvement and over time reduce the leverage on our balance sheet.

On slide seven, youwill — you see that we began the quarterwith $215 million cash balance. During the quarter,
we generated $302 million in cash from operationsincluding nearly $400 million ofreduced working capital
needsdrivenbya $186million oflower accounts receivable, $ 48 million oflower inventory and a $165 million in
higher account payablebalances. The operating cash flow supported a $127 million of capital expendituresinthe
quarter and resulted in a $175 million offree cash flow.

Aswe have previously discussed, several ofthe restructuring charges thatwe tookin the quarterresultin
additional deferred tax benefits. We expect that thesewill translateinto lower cash taxratesin2016 and 2017 as
those benefits are realized for cash tax purposes.

On slide eight, we've summarized the key terms ofthe liquidity agreement with DuPont and a recent credit facility
amendment for our revolverfacility. In January, we entered into an agreement with DuPont, which extinguished
the cash and working capital true-ups originally contemplated in the separation agreement. Additionally, DuPont
prepaid a $190 million in February to Chemours for certain goods and services expected to be delivered overthe
next12 monthsto 15months.

Intotal, these components provide additional liquidity in the first halfof the year, atime that we generally see
seasonally driven working capital usage. Leveraging the liquidity support from DuPont, we worked with our
lendersto amend our revolving credit facility, a notablechangein the terms is a shift to a leverage covenant
calculation based solely on our seniorsecured net debt. The amendmentalso reduced the minimum levels of
interest expense coverage ratio. We believe the amended covenant ratios provide adequate headroomfor us to
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accessour revolver going forward. Additionally, by extended the time horizon, and the amount ofallowableadd
backs through 2017, we have enhanced our ability to implement our transformation plans.

Finally, as part ofthe amendment, we agreed to reduce the total revolving creditcommitment to $750 million. We
believethat the combination ofthese two agreements provide significant liquidity enhancementto support our
businesses and allow us to drivethe transformation plan forward.

Andnow, I'll turnthe callbackto Mark.

Mark P. Vergnano

President, Chief Executive Officer & Director

Thanks, Mark. On slide nine, you can see thatinthe fourth quarter, we generated $ 589 million inrevenue and
$62 millionin adjusted EBITDA from the Titanium Technologies segment. We maintained a double-digitmargin
in spite of continued challenging TiO2 market conditions and currency movements. We have this margin profile
primarily becauseofourindustryleading,low cost operating position enhancedby the benefits ofour planned
costreductions.

We were able to increase ourvolumes year-over-year and the sequential seasonal decline was minimal. With the
mechanical completion of Altamira reached last December, we remain on track to begin commercial operations in
the middle ofthis year.

As stated previously, we will operate the new line at Altamira to its full capacity, to take advantage ofthe cost
benefits. However,we will dial back production at our other sites to offset the new Altamira production until
customer demand in overall market conditions improve.

Atthe end of December, we announced the modestprice increase across all ofour TiO2 productlines, effective
January 1, or as contracts allow. We see thisincrease as a step to reset prices backto levels from the fall oflast
year onapathtoward moresustainablemargins,that'll allow us to continue investing in our business and
supporting our customerneeds. We are working with customers worldwide to implement this increase. The full
impact ofwhich willbe apparent in the second quarter as many first quarter prices were agreed priorto our
announcement.

Movingto slide 10, during the fourth quarter, our Fluoroproducts segment generated $515inrevenueand $80
million in adjusted EBITDA. The year-over-year profitability improvement was driven primarily by the benefits
from transformation cost savings. Sequentially, these savings help to mitigate weaker market conditions, driven
by seasonality, currency and soft end market demand for consumerelectronics and oil and gas applications.

We sold a small breakeven business in Sweden during the quarter. Although inc onsequential, it does reinforce our
drive to simplify Chemours and focus ourattention on our core investable businesses. Based on our signed use
contracts with key OEMs, we have excellent visibility into the ramp up of Opteon refrigerants sales as we look into
2016. We know that needs ofour OEM customers will grow significantly in the second halfof2016 to meetthe
regulatory requirements in Europe.

For stationary refrigerants, we will continue to position ourexisting product lines to maximize value op portunities
ofthese matured technologies are phased outand supply islimited by government issued quotas. In addition, we
continue to workon developing new Opteon based plans that provide our customers with low global warming
potential differentiating products.
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Fluoroproducts'financial performance will also be bolstered by our ongoing cost reduction initiatives that we
expecttobeadriver ofthis segment's 2016 performance. Let me now review the Chemical Solutions segment on
slide 11. Inthe quarter, we saw volume gains in cyanides and sulfur on ayear-over-yearbasis. As Mark mentioned
licensing activity was benefit in the quarter,was about halfofthat from the Chemical Solutions segment.

Improved operating cost in our methylamines business werefavorablein the quarter. Combined thesemore than
offsetthe pricingimpact and delivered sequentially and y ear -over-year stronger EBITDA performancein the
quarter. Our strategic review ofthis segmentled usto several decisions in the quarter. First, we re pleased to
announce the sale of our BeaumontAnilinefacility to Dow for a $140 million of growth proceeds. We expect this
transaction to be completed by the end ofthe first quarter.

We also announced our decision ofretain and improvethe cost position of our methylamines business Belle, West
Virginia and we believe that with the progress demonstrated this quarter, we continue to move closer to a
breakeven condition. Finally, we also described ourplan closureofour Reactive Metals businesslocated in
Niagara, New York. Activities to prepare the exit ofthe sites are just beginning, but we expect to complete the
processbyyearend. Ultimately, we believe this will enhanceour adjusted EBITDA by approximately $20 million
peryear, beginningin2017.

Inthe past quarter, we continued the progress in transforming Chemours into a higher valued chemistry company
by taking strategic portfolio actions, as I just described and furtherreducing cost, asyou can see on slide 12. This
slide outlines the activities that we expect will reduce cost by $ 350 million through 2017 versus2015. As you can
seeour goalisnotdependant on anyonebucket, butrather abroad set of opportunities. Last December, we
described the initiatives that will deliver a $165 million oflower costin 2016. With our recentactions, we have
taken measuresto achieveand will deliver our $200 million cost target for 2016. Infact, as oftoday, we believe
thereislessthana $100million ofactivities yet to announceto achievethe 2017 target as well.

Let me quickly touch onthe progress ofthe other aspects of our transformation plan. In addition to portfolio
actionsthatI already covered, we are pursuing our $150 million of EBITDA improvements from growth. We
expect to see ameaningful ramp up in Opteon sales during the middle and later part of2016 and into 2017
contributing a $100 million ofthe growth by the end of2017. Altamirawill provideus annual benefits based on
the low cost process technology and our ability to optimize ore grades across our entire production network.

We expectto deliverthe remaining $ 50 million of EBITDA from this and our planned cyanide expansion. Overall,
we remain confident in our five-pointtransformation plan and are very pleased with our progress thus far. Now,
let me discuss our 2016 outlook and the variables that could influence our performance.

We expect full year EBITDA to be greater than what we achieved in 2015. Based on our successin 2015 of
reducing cost, we are confident that our costsavingsinitiatives areon track for 2016. In addition to adjusted
EBITDA performance, we are working to drivea notable improvement and working capital productivity and on a
pathtoreduce ourcapital spendingto $350 millionin2017.

Combined with our lower cash tax rate, we expectto generate modestly positive free cash flow for the year. We are
starting with an excellent baseofbusinesses that have leading market positions in the industries in which we
participate. We'll build from that base and remain focused on delivering the initiatives that are within our control
while acknowledging thosethat are not.

We will continue to pursue our TiO2 price increase announced in December 2015, but acknowledge, it takes some
time to implement these changes across our customer contracts around the world. Again, we believe thisincrease
moves pricingin the right direction to help improve margins and support maintenance and reinvestment for this
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business. We expect to see the impact beginning with our second quarterresults. Currency is expected to be a
headwind in 2016, besides currencyand TiO2 pricing, we continueto see competitive pressures on some ofour
fluoropolymer product lines and we'll have reduced quotas per existing regulations in place, lowering our volume
of base refrigerants versus 2015.

On the positiveside, we are confidenton the growth aspects ofour plan. We have excellent visibility on the ramp
up ofOpteon's EBITDA contributionin2016 and 2017 based on our orderbook. And given ourextensiveprocess
technology know-how, we expect Altamira to quickly demonstrate its benefits.

Insummary, we continueto focus on what we can control, namely costreductions, reduced capital expenditures,
divestitures and our focused growth initiatives. We remain confident in our five-point transformation plan and
have made significant progress thus far. We will continue to workhard on transforming Chemours into the higher
value chemistry company, we expectedto be.

Now we will open up the call for your questions.

QUESTION AND ANSWER SECTION

Operator: [Operator Instructions] Your first question comes from line of Bob Koort with Goldman Sachs. Your
line is open.

Christopher Evans

Goldman Sachs & Co.

Good morning, everyone. This is Chris Evans on for Bob. Just a quickquestion on the TiO2 volume growth. My
understanding was 4Q2014 was a pretty strong comp from some pull forward from 1Q 2015, making the 6%
maybe even alittle moreimpressive. Canyou describethe dynamichere? Are youjust gaining market shareoris
there ademand rebound?I mean, what's — howdid you get thosegoodvolumes?

Mark P. Vergnano

President, Chief Executive Officer & Director

Hey, Chris. I would say we're trying to get ourselves to the capacity sharethat we deserve. So, from that
standpoint, I wouldsay ourmarket share probably lagged in the beginning ofthe yearand as we went through the
year, we want to get to that capacity share that was rightfully ours. So we drove to that toward the end ofthe year.

Christopher Evans

Goldman Sachs & Co.

Got you. And I guess on pricing,I'm kind of curious to know, how your TiO2 inventory levels are and for the
industry and ifyou think those are supportive based on historical levels?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.Iwouldsay, our inventory levels right now are sort of normalized. We haven't done anything significantly
different with our inventory levels. So we usually have somewherearound two months ofinventory that's normal
for us and that's probably where we are right now.So I don't see that having any influence on the market right
now.
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Christopher Evans
Goldman Sachs & Co.

Got you. Thanks.

Operator: Y our next question comes from the line of Duffy Fischer from Barclays. Yourline is open.

Duffy Fischer

Barclays Capital, Inc.

Yeah. Good morning, fellows.

Mark P. Vergnano

President, Chief Executive Officer & Director

Hi, Duffy.

Duffy Fischer

Barclays Capital, Inc.

Question onthe TiO2 side ofthings, when youlookbackhistorically,10years, 20 years, how often haveprice
increases been successful in this typeofan operating rate environment?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.Iwouldsay,youhave to lookat this a little bit differently, because ifyou were just purely looking this at an
operatingratesituation,you might come to a different conclusion. But the industry right nowis at a place and
we're at a place that we've really need to drive this price increase and we're dedicated to it to be able to support our
customers going forward.

So ifyoulookat the industry as a whole, I don't think anyone right now is making much money except ourselves.
Andifyoulookatourreturnsright now,we just are right at double-digit, which is alittle bit lower than our cost of
capital. So for usto be able to invest in this industry, for usto be able to support our customers growth, we believe
the price increase makes sense. So, that's what our driveris right now, Duffy, to be able to get behind this price
increase and move it through the industry.

Duffy Fischer

Barclays Capital, Inc.

Okay.Anthen, did I understand correctly, that when Altamira comes up that 20 0kt, roughly speaking you think
you'llturn down the rest ofthe asset base about equal to that 200kt, so that your volumes don't go up in the back
half of the year?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yes. Yeah, obviously we're not going to get to the 200kt right offthe bat with Altamira,you got to ramp up as we're
bringing it up. Now, we feel very confident aboutit, because it'sa second line at an existing facility with known
technology and folks who knowhow to operate thoselines. But we're not going to ramp up right to 2 ookt, but
yourlogicis exactly right. As we bring that up, we'll take down that same amount of capacity throughout the
circuit,until the market improves or our customer needs increase.
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Duffy Fischer

Barclays Capital, Inc.

Okay.And thenone juston thelegal side of thingsin the 8-K, there was a snippetinthere that you guyshave
indemnified the officersin the board against the lawsuits. And I was wondering one,is that around the PFOA or is
that something different and isthatin response to a particular filed casealready?

Mark P. Vergnano

President, Chief Executive Officer & Director

No. Duffy, that was — that's very standard, in fact if you read those indemnifications they're very normal standard
throughout the industry. We have abrand newboard, so the board had looked at the indemnifications that were
in place that sort ofcame over from DuPont and they just wanted it to be standard with the rest ofthe industry. So
one, don'tread anythingintothat, and two, it had nothing to do with anything specific, it was very much just a
generalupgradeto get us to standard.

Duffy Fischer

Barclays Capital, Inc.

Great. Thanks. fellows.

Mark P. Vergnano

President, Chief Executive Officer & Director

Sure.

Operator: Your next question comes from line of Laurence Alexander with Jefferies. Your line is open.

Hi, thisis [ph]Jeff Nolan (31:39) for Lawrence. On Opteon, canyou talkaboutthe market sharedynamics? Is it
reasonable to assume thatyou can get halfofthe market share in the business or are you going to be significantly
higher orlower? Howdo you thinkabout the gives and takes there?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah. AsIhave said sort ofin the remarks, we'vea really good visibility, because a lot of this was contracted with
OEMs. So we'll have atleast 50%share going forward based on where we are right now with the contracts with
customers.

And then, whatdo you see the reasonable bogie for working capital as you use source ofcashin 2016 and then
longer term?

Mark P. Vergnano

President, Chief Executive Officer & Director
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So as welookat2016,and I'lllet Mark opine on this as well. Aswelookat 2016, we see an opportunity in front of
us, that could be asmuch as $200 million ofworking capital improvement based on all the workwe've done over
thelastthree months or four monthsto really find opportunities primarily in inventory and accountsreceivable.

Now, we want to getthe lion's share ofthatin 2016, we're not goingto be able get all ofit. But that's what we're
lookingatis, sort ofourtarget. Mark, I don't knowif you have anything else you want to add?

Mark E. Newman

Chief Financial Officer & Senior Vice President

Yeah. Thanks, Mark. So I'd say,aswelookat 2016, to get to being free cash flow positive, really there's three
contributors. The firstis obviously EBITDA improvement, the second as Mark mentioned is working capital and
then the third is, we're on a trajectory to reduce our CapEx down to the $350 millionin2017. And so ifyou think
aboutit, thisyear,ifyou exclude spin related CapEx, we're at $450 million. And so, we're trying to get down to
that $350 millionlevel by next year. So all three factors contribute.

I just say inside the company, thereis a huge focus on working capital. Yousaw that, we delivered on the unwind
in Q4. We've actually been free cash flow positive for the last two quarters. So we're really focused on not just
having the seasonal unwind, which we gotin Q4, butin getting to free cash flow positive for the full yearin 2016.

Thank you.

Operator:Your next question comes from the line of Rogers Spitz with Bank of America.Yourline is open.

Roger Neil Spitz

Bank of America MerrillLynch

Thank you. Whenyoutalkabout getting your fair share of the market in TiO2, are you getting that in some way
otherthanviaprice?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.Ithinkfrom our standpoint, whenyoulookat our product mix, we havea very solid product mix with very
high quality. We do developments specific for customers. So, absolutely I mean, youlookat the quality ofthe
productline we have, youlook at where we are located around the world to be able to serviceour customers, and
youlookatthe enhancements that we bring to the product. Those arethe major components ofhow we drive
share.

Roger Neil Spitz

Bank of America Merrill Lynch

Thank you, Mark. The other question is, in the refrigerant gases business, can you speak about the typical
seasonality ofthat business perhaps ordering the quarters and maybesuggesting from the weakest ofthe
strongest quarter,what rough percentstrength is the weakest versus the strongest quarter?

Mark P. Vergnano

President, Chief Executive Officer & Director
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Yeah. So, the refrigerants business flows with heat. So, yoursecond quarter going into yourthird quarter by far
are the strongest quarters, by far the weakest quarteris the first quarter. And so, ifyoulookin general at our
business, and ifyoulookathowwe're sort oflooking at 2016, the first quarteris going to be the weakest quarter
for Chemoursoverall, and refrigerants as well as TiO2, both play into that; that's normal seasonality from th at
standpoint.

The other thing you have to also lookat in our first quarter, why it's going to be the weakest quarter for the year is,
the deltain TiO2 price will be the most dramaticin that quarter. Almost, too, ifyou go backto the first quarter of
2015 to the first quarter of2016, you're talking about over $400aton, in price delta, price and currencydelta,
during that period.

So, just to sort of wrap it up, first quarter is going to be the weakest quarter for us overall, from a refrigerant
standpoint. You'll see that ramp up in the second quarter and third quarter.

Roger Neil Spitz

Bank of America Merrill Lynch

Thank you very much.

Operator:Your next question comes from the line of Edlain Rodriguez from UBS. Your line is open.

Edlain Rodriguez

UBS Securities LLC

Thank you. Good morning, guys.Just one quick question on fluoropolymers,I mean, Mark, you've talked about
like lower volumethere. I mean what's really driving the weakness there and do you expect to see arebound in
this market any time soon?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.Iwould say, there were two things that sort ofaffected us in the fourth quarter. One was, we saw the
consumerelectronics industry slow down for us alittle bit. And we had alot applications into the consumer
electronics industry. We were no different than anyone else there, ifyou talked to alot offolks, I'm sure they gave
youthat same feedbackaround that industry.

We also saw a little bit of margin pressure, primarily because the currency coming out of — competitive products
comingout ofboth Japan and Europe. That I think has subsided. So I thinkit's really about us getting backinto
the consumerelectronics markets. We're very aggressive in there interms ofalot ofa new application
development; I thinkwe'll build that back as we go through the year. But that really was what affected that fourth
quarter number.

Edlain Rodriguez
UBS Securities LLC

Okay.Andonelastone onTiO2. I meanin termsofcapacity reduction, I mean do you think the industry needs
more capacity curtailments or whateverhas been announced so far, you think that's it?

Mark P. Vergnano

President, Chief Executive Officer & Director

FACTSET: callstreet 13

1-877-FACTSET www.callstreet.com Copyright © 2001-2016 FactSet CallStreet, LLC



The Chemours Co. (cc) @ corrected Transcript
Q4 2015 Earnings Call 24-Feb-2016

Yeah.Idon'tknowwhat's goingto happen, but I know from our standpoint, we like the circuit that we have. We
made our reductionslastyear with our Edge Moor facility, but we believewe have avery, very strong set ofassets
going forward. There still is alittle bit of overhang of supply in the industry, but nowI thinkyou're getting to a
point where there's pretty expensive capacity to take out, primarily in Europe because ofsocial costs.

I was in China last week, and there is capacity still coming out of China, I mean I wasvery encouraged, I spent
most of my weekin the marketplace. And capacity is coming out of China, it's usually the smallersulfate
producers, either driven offofenvironmental regs thatare requiring them to shut down or the fact that they just
can't make money. So I thinkthat's — other folks are seeing thattoo. So I thinkyou're seeing some comeout, buta
large chunkofcapacity comingout, I just don't havevisibility for that.

Edlain Rodriguez
UBS Securities LLC

Okay. Thank youvery much.
Operator: Your next question comes from the line of Don Carson with Susquehanna Financial. Y our line is open.

Don Carson

Susquehanna Financial Group LLLP

Yes, Mark, a question on pricing. I assumethat it takes about 9o days to put through a TiO2 price increase. What's
the trend of pricing this quarter, do you expect pricing to stillbe down somewhat sequentially?

Mark P. Vergnano

President, Chief Executive Officer & Director

The way we'relooking at pricing, Don, right now, isasyou said — we'll have a much better visibility on pricein the
March timeframe, so it's alittle bit early. But outside of North America, we do have alot ofcontracts that we could
implement price increases effectiveearlier in the year. So we're seeing good momentum from that s tandpoint.
We've seen, like I said, I was China, we're seeing price increases occurin China. We're seeing good volume so far,
normal volume pattern right nowin the quarteras we're halfway through.So I'm very optimisticin terms of where
we are around that. Our team is dedicated right now to drivethis priceincrease; we thinkit's the right thing to do.
So we're seeing positive signs from that standpoint. But asyou said, we're not going to have clarity until March.

Don Carson

Susquehanna Financial Group LLLP

Okay.And thenfinally, canyoutalkabitabout ore cost,what the trends were in 2015 in terms ofhow much lower
they were and what's youroutlookis for 2016 based both on your contracts as well as rationalizing some ofyour
non-Altamira production, which I assumeyoullrunlower grade ores?

Mark P. Vergnano

President, Chief Executive Officer & Director

Right. And we've — I would say it's going to be relatively flat. We saw some slight reductions during the year in
2015, butaswelookat 2016, we're looking at relatively flat ore costs. And as you said, how we utilize our ore is
goingto be the biggest factor in terms ofour overall cost. So we continue to use the lowerore grades where we
can. But just from a pure purchasing pointofview, I would say think ofit as flat through 2016.
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Don Carson
Susquehanna Financial Group LLLP

Great. Thank you.

Operator: Y our next question comes from the line of Jeff Zekauskas from JPMorgan. Y ourline is open.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Thanks very much. Did your TiO2 tons grow this year, or did they shrink this year?

Mark P. Vergnano

President, Chief Executive Officer & Director

Youmeanin2015?

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Yes.2015versus 2014.

Mark P. Vergnano

President, Chief Executive Officer & Director

Relatively flat.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Flat. So, if your assessment that you lost share or thatthe TiO2 industry in 2015 didn't grow [indiscernible]
(41:32).

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.Iwould say the marketwas pretty flat, Don — I'm sorry, Jeff. Whenyou...

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Sure.

Mark P. Vergnano

President, Chief Executive Officer & Director

...whenyouthinkabout the year, the marketreally didn't grow that much during the year. We're anticipating 2016
to be a stronger yearfrom that standpoint. But 2015 really was flat.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Okay.And thenlastly, your first quartervolumes, I thinkin 2015 wererelatively weak. Ifthe case that in volume
termsin TIO2, you should havea relatively easy first quarter comparison or is that not the case?
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Mark P. Vergnano

President, Chief Executive Officer & Director

Froma volumeperspective?

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Volume perspective.

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah, we should do better in the first quarterof2016 than 2015 from a volume perspective. But, you got to
remember, price is going to be abig delta here. So price is the bigger driver.It'salmost $400aton delta first
quarter thisyear versus first quarter last year when youput currencyand price together. That's going to be the
biggerissue for us. But from a volume perspective, we should be alittle bit stronger. As I said, we used 2015
throughout the year, we regained someshare to get us to the right capacity share. We were probably weaker in the
beginningoftheyear.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Okay.And thenlastly, whatisitthatyouare providing DuPont for the $190 million they're giving you?

Mark P. Vergnano

President, Chief Executive Officer & Director

A big smile.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

What are the goods and services they get,and how much was the extinguishmentor working capital true -ups?
How much lower were they —thanyou expectedifyou —if they were lower?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah, Markis goingto...

Mark E. Newman
Chief Financial Officer & Senior Vice President

It's Mark Newman here. I'll handle that.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Sure.

Mark E. Newman
Chief Financial Officer & Senior Vice President

So obviously, the cash true-up we disclosed was $49 million.

FACTSET: callstreet 16

1-877-FACTSET www.callstreet.com Copyright © 2001-2016 FactSet CallStreet, LLC



The Chemours Co. (cc) @ corrected Transcript
Q4 2015 Earnings Call 24-Feb-2016

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Okay.

Mark E. Newman

Chief Financial Officer & Senior Vice President

The working capital true-upwas on the discussion and we neverreally publicly disclosed an amount. So we were
able through our discussions with DuPont to have both ofthose go away without payment. And then the
prepaymentreally provides liquidity in the first halffor goods that we will supply them overthe next 12 months.
So it really helped to deal with the working capital onlinethat we see.

And candidly, we were ableto leveragethat into a meaningful discussion with our banks around an amendmentof
our revolving credit facility. So as we sit here today, we havefull access to our reducedrevolver of $750 million.
We do have some letters of crediton our revolver thatreduced the net amount down to $ 625 million. Butifyou
think about it, we ended the year at $360 millionin cash, we then get help from DuPont in terms ofno money
leaving the system on the true-up.

And additional liquidity with respect to that pre-buy and then we have full access to ourrevolver of $750 million.
So, we really set the stage, so that ourleadership group can focus all ofour efforts now on driving the
transformation plan and really nothaving to worry about liquidity, as we move through 2016.

Mark P. Vergnano

President, Chief Executive Officer & Director

And Jeff, the $190million also, just to giveyou a context -

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Yeah.

Mark P. Vergnano

President, Chief Executive Officer & Director

These are very typical goods and services. We sell materials to DuPont that they utilize like sulfuric acid fo r their
Kevlar facility. We share alot of facilities where we're the landlord and they're the tenant. And so, there'salot of
utilities that go across. So just normal course ofbusiness throughout the year between the two companies.

Jeffrey J. Zekauskas
JPMorgan Securities LLC

Okay. Great. Thank you so much.

Mark P. Vergnano

President, Chief Executive Officer & Director

Sure.

Operator: Y our next question comes from the line of Brian Lalli from Barclays. Yourline is open.
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Brian J. Lalli

Barclays Capital, Inc.

Hey, good morning, guys.

Mark P. Vergnano

President, Chief Executive Officer & Director

Hi, Brian.

Brian J. Lalli
Barclays Capital, Inc.

Thanks for the time. Mark Newman, appreciating that there obviously are alot of puts and takes related to TiO2
and refrigerantsin FX. Given your confidenceand you restated again on this callaround the $200 million ofcost
improvement. I guess, isthere alevel that you'd be willing to talkabout that you'd be disappointed to not reach
froma 2016 EBITDA standpoint.I mean,isanumber of $700 million alevel that we should be thinking about.
Again, I'mjust sort ofthinking about where you ended plus $200 million and maybe what comes out ofthat from
the headwind perspective?

Mark E. Newman

Chief Financial Officer & Senior Vice President

Yeah. So Brian, we're really notinterested in trying to peg an EBITDA number out there other than we will
improveover 2016. The one fact that that you needthinkaboutis, we're starting the year wherethe exit TiO2
pricein2015is $200atonlower thanthe average in 2015, right.So on about 1 million tons you're starting with a
$200 million priceheadwind. And so, while you're setting yourselfup with a $200 million cost reduction you have
a pretty significantpriceheadwind to overcome.

Obviously, throughout the year our goalis to reducethe amountofthat headwind and throughout the year, we
would expect costreduction and the ramp up of Opteon to also have an accretive impact. Butinterms ofhow it
playsout for the fullyear I thinkat this point we're not willing to say anything more other than we expect full year
adjusted EBITDA to be better for all ofthose factors.

Mark P. Vergnano

President, Chief Executive Officer & Director

Andto your point, Brian, as Mark said, so you start with that $200 atonheadwind offofthe average pricefrom
lastyear on TiO2. But — everything in our control,that we've talkedaboutare the things that we're driving, the
ramp up on Opteon, the cost reductions. But the things we just don't know how to play at are currency, demand in
TiO2 price. So that's why we believe we're going to be above last year, from that standpoint. And someofthose
things go our way from a tailwind standpoint. It could be above that.

Brian J. Lalli

Barclays Capital, Inc.

Yeah. And I guess —asit sort ofdovetailsinto the free cash flow positive guidanceand that's what I was sort of
backinginto, I guess Mark, you commented earlierthat therecould be some components around that, that are

working capital related, is it safe to assume that the $190 millionis notinthat number, the $190 million from
DuPont thatis?
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Mark P. Vergnano

President, Chief Executive Officer & Director

Itis not.

Mark E. Newman
Chief Financial Officer & Senior Vice President

Yeah, that's correct.

Brian J. Lalli

Barclays Capital, Inc.

Itis not. Okay. But then -

Mark E. Newman

Chief Financial Officer & Senior Vice President

Infact, there'sno DuPont and just to clarify. Inthe $399 million working capital unwind in Q4, there's also no
DuPont impact, because that's allnon-cash.

Brian J. Lalli

Barclays Capital, Inc.

Got it. So, I mean again, can we sort of — we can get through our own models and figure out the components of
cash flow and obviously working capital as a delta and that might triangulateto something on the EBITDA side, is
that — is there anything else in there thatyou're putting in yourfree cash flow estimate?

Mark E. Newman

Chief Financial Officer & Senior Vice President

Yeah. Ithinkthe ingredients for free cash flow, obviously is EBITDA - itis CapEx, itis working capital. We've also
justdisclosed in our liquidity chart that we expect our restructuring payments to be alittle over $100 million in
2016.So ifyou put all that into yourcalculus —you can solvefor what might be an EBITDA number dependingon
what youthinkthe other factors are.

Brian J. Lalli

Barclays Capital, Inc.

Understood. Andthen just one last housekeeping from me. The sale of the Aniline facility to Dow, one I guess, is
there anumber that you could disclose in terms ofwhat that's going to hit? I mean, that's not going to hitin the
first quarter, right, I mean that's going to be a positivecash item as related to the balance sheet. Just what should
we modelin, I guessis what I'm sayingthat number?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah,it'sgoingto beinthe first quarter. So, we have met all our closing conditions with Dow, so we'll go forward
with the — with the sale there. We have announced previously that's $140 million from the standpoint ofgross
proceeds ofthat. We're going to have a pretty healthy net result offofthat primarily because we're inaloss carry -
forward conditionin the U.S. So, it's goingto be — it's going to be the $130 millionto $140 million.
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Brian J. Lalli

Barclays Capital, Inc.

Okay.That's great, Mark. Thanks for the — thanks for the time, guys.

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.

Operator: Your next question comes from the line of Lauren Gallagherwith Credit Suisse. Yourline is open.

Lauren K. Gallagher

Credit Suisse Securities (USA) LLC (Broker)

Hi, guys. Thanks for taking the time. First question kind ofrevolves around the Fluoroproducts business, simply
related to consumer electronics and yourattempt to build the book there.I guessasyoulookoutto 2016,do you
expect moreofthe demand or moreofthe demand growth to be inthe second halfofthe year or how do you think
about the timing of — ofthat businessrecovering?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah. Thatdoesn'thave asmuch ofacycle as our fluorochemical business orour TiO2 busine ss. So, thisis really
application development related and introduction by our customers and their customers. So, I would say it's
probably notgoingto be abuild-out froma seasonality standpoint, it's really going to hit as these applications hit.
So Ithink, it's goingto be fairly steady throughout the year, Lauren.

Lauren K. Gallagher
Credit Suisse Securities (USA) LLC (Broker)

Great. And then a follow-up regarding the $190 million with DuPont. Is that affectively for the all the services you
provide for them over the next 12monthsto 15 months oristheremore cash that would essentially come through?

Mark E. Newman
Chief Financial Officer & Senior Vice President

Yeah. Lauren, it's Mark Newman. It's U.S. goods and services. So, as Mark alluded to, it is really primarily around
our supply to them ofintermediates, as well as where we have tenant agreements on shared facility sites. So, we
would expect $190 million to unwind over the next 12monthsor so.

Lauren K. Gallagher
Credit Suisse Securities (USA) LLC (Broker)

Okay. Great. Thank you for the time.

Mark E. Newman
Chief Financial Officer & Senior Vice President

You're welcome.

Operator: Y our next question comes from the line of Bill Hoffman with RBC Capital Markets. Y our line is open.
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Bill Hoffmann
RBC Capital Markets LLC

Hi, yeah, thanks, good morning.Justa coupleofmore questions on the Fluoroproducts business. In general, you

talked about it through the Opteonrollinthe secondhalfofthe year. I Just wonderifyou can giveus some kind of
context on, like howto think about that from a dollar to EBITDA standpoint.

Mark P. Vergnano

President, Chief Executive Officer & Director

Y eah. What we had said in the past, and which is no different than how we see thingsis, Opteonina 2017
timeframe is going to be about $100 million EBITDA opportunity for us, and we're going to ramp up to that
throughout 2016. So, it's — because it'sreally predicated on the 2017 model of your carsin Europe, you're going to
seethatramp up occurreally in the second quarter primarily, with the fourth quarter probably being the strongest
goinginto that. So, you won't get to that full $100 million to year-end 2017, but you're going to be ramping up
toward the end ofthe year, toward that, ifthat helps Bill.

Bill Hoffmann
RBC Capital Markets LLC

Yeah. Absolutely. And then you'd just — with regards to the fluorochemicals, you talked about the competitive
pressures. Your general thoughttherewas that, thosepressures have abated. Why do you thinkthatisthe case,
justbecause the currency obviously hasn't changed much here?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah. Iwasalludingto the fluoropolymers side from that standpoint.

Bill Hoffmann
RBC Capital Markets LLC

Yeah.

Mark P. Vergnano

President, Chief Executive Officer & Director

And what I say is we saw — I wouldn't say they're abated from the pressures, I would say what's abated is the drop
that we saw. So, we're sort ofat steady statenow -

Bill Hoffmann
RBC Capital Markets LLC

Okay.

Mark P. Vergnano

President, Chief Executive Officer & Director

— from that standpoint,and we secured our customers, there are someprice gives that had to be made there, but
form the standpoint, we're pretty much at a steady state on our fluoropolymers business right now.

Bill Hoffmann
RBC Capital Markets LLC
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Okay.And thenjust final question on that, on the whole Fluoroproducts business the cost saves, how much ofthat
is targeted towards that segment?

Mark P. Vergnano

President, Chief Executive Officer & Director

Of our total $200 million?

Bill Hoffmann
RBC Capital Markets LLC

Yes.

Mark E. Newman
Chief Financial Officer & Senior Vice President

I'd say, we haven't tried to pegto ourthreebusiness units. But we have cost saves across the three BUsand our
corporate staffs. [ would say TiO2 and fluoro represent ourtwo biggest businesses. And so,I would expectthe
majority ofour costsaves wouldbe in those two businesses.

Bill Hoffmann
RBC Capital Markets LLC

Okay. Thank you for your help.

Mark P. Vergnano

President, Chief Executive Officer & Director

Sure.

Operator: Y our next question comes from the line of P.J. Juvekar from Citi. Y our line is open.

Eric B. Petrie
Citigroup Global Markets, Inc. (Broker)

Hi. Good morning, Mark. This is Eric Petrie on for P.J.

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.

Eric B. Petrie
Citigroup Global Markets, Inc. (Broker)

Youmade acommentinyour slides that you expectvolumes to returnin TiO2 to more GDP type growth rates
versus a flat marketin 2015. What gives you the degree of confidencethat it returns to that runrate?

Mark P. Vergnano

President, Chief Executive Officer & Director

Well, I think, what we said is over time, we see that gettingthereand ifyou justlook at the last 50 years ofdata,
youwould see that the correlation to TiO2 volumes and GDP are spoton. So, if youlookover that period oftime,
you'll see there are perturbations where the volume of TiO2 sort of drops underneath GDP and then all of a

FACTSET:callstreet 22

1-877-FACTSET www.callstreet.com Copyright © 2001-2016 FactSet CallStreet, LLC



The Chemours Co. (cc) @ corrected Transcript
Q4 2015 Earnings Call 24-Feb-2016

sudden it will try to make that up and that's exactly what we're seeing overthe next coupleofyears. We'll get back
to that GDP line. It's just history.

Eric B. Petrie
Citigroup Global Markets, Inc. (Broker)

Andthen -1 appreciate your comments aboutwhat you're seeing in China. Do you have any sense as to how much
sulfate capacity is being taken offline per year and do you see any risks with that b eing replaced with chloride
technology?

Mark P. Vergnano

President, Chief Executive Officer & Director

I think in time you are going to see chloride technology replace sulfatetechnology;it'snot going to happen short
term. And I'm even more convinced ofthat now, thatit'snot goingto happen short term. Butin time, that's going
to happen. We've seen —it's so hard to get real data out of China around that, but we'veseen peopletalk about
anything from 400,000 tons to 500,000 tons coming out. I can't verify that for you, butI think other reports have
come out around those numbers.

Eric B. Petrie
Citigroup Global Markets, Inc. (Broker)

Okay.And last, if  may, what — you prior stated that Altamira was going to deliver $ 20 million to $7 0 million of
net costto EBITDA. Where do you stand on that range based on current ore pricestoday and -

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah -

Eric B. Petrie
Citigroup Global Markets, Inc. (Broker)

Oh, sorry. Andyour plansto shutter the equivalent amount of capacity throughout the remainderofyour
production lines?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah. So first ofall, we're probably at the lowerend ofthe range based on wher e the market is today and where
ore prices are, so we're atlower part ofthat range as we're going forward.

And the other piece, we are not shuttering any capacity. We have the ability to operate our facilities at lower ore
blends, which brings ourvariable costs down and it takes our outputdown out the backend. So, thisishowwe
meter our facilities, which is pretty unique to Chemours versus alot ofother folks. Because theseore blends really
dictate how much product comes out ofthe backend, butit also affects your variable costs comingin. So it's a
sortofan elegant way for us to be able to meter the capacity ofthe overall circuit.

Eric B. Petrie
Citigroup Global Markets, Inc. (Broker)

Okay. Thanks.
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Mark P. Vergnano

President, Chief Executive Officer & Director

Sure.

Operator: And we have time for one morequestion. Your last question will come from the line of James Finnerty
from Citigroup. Yourline is open.

James P. Finnerty
Citigroup Global Markets, Inc. (Broker)

Hi. Good morning, Marks. How isit going?

Mark P. Vergnano

President, Chief Executive Officer & Director

Hey, James, howare you doing.

Mark E. Newman
Chief Financial Officer & Senior Vice President

Hey, hi.

James P. Finnerty

Citigroup Global Markets, Inc. (Broker)

I'm doingallright. Just squeeze one at the very end. Just want to get a bit more clarity on the enhanced liquidity
agreement with DuPont. Canyou tellus howit came about? Was it something that DuPont approached you with
or was it somethingthat you sort of proposed to DuPont?

And a followup questionis to clarify how much sales are there between Chemours and DuPont on an annual
basis?

Mark E. Newman
Chief Financial Officer & Senior Vice President

So,James, let me — thisis Mark Newman, let me start. We had to settle up with DuPont on the true-upsthat were
in the Master Separation Agreement. So, we knew prior to yearend, or by yearend, we would need to settle with
them with respect to these two items. As aresult ofthat and discussions that came out ofthat discussion, we
agreed that thisliquidity enhancement, which is essentially a commercial pre -buy oftheir U.S. requirements,
would be very helpful and could be leveragedinto a more substantive discussion with our lenders on a credit
amendment.

So, I'd say it started really with the premise that we needed to agreeon howto handle the true-ups. Itled to an
enhanced liquidity arrangement, which in turnled to animproved creditamendment facility. And again, the $190
millionrepresents a one-yearon U.S. goods and services.

Mark P. Vergnano

President, Chief Executive Officer & Director

James, just — probably whenyoulookat —it's hard to peg an exactnumberbecausesome ofthisis utilities, but it's
— it's under $300 million.
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James P. Finnerty
Citigroup Global Markets, Inc. (Broker)

Okay. Okay, and just sort of more ofa qualitativequestion. Should we expect DuPont to sort of offer this type of
support going forward or do youthinkthisisa sort ofa one-time event?

Mark P. Vergnano

President, Chief Executive Officer & Director

I wish I could answer that question for you, butI don't know. I don't think this is something that's goingto be a
regular basis from them, but we'll see from that standpoint. I really can't answer that as definitively, but I look at
this as — this was an opportunity, as Mark said. We had to discuss the true-ups anyway, so there was alogical time
and place to have this conversation. I don't expect us to walkinto their offices every quarter to talkabout this.

James P. Finnerty
Citigroup Global Markets, Inc. (Broker)

Great.I guessso, butI guessitwas a true unrelated third party, thiswouldn't be occurring, so this[indiscernible]
(60:32) relationship must play into it.

Mark E. Newman

Chief Financial Officer & Senior Vice President

On that point, the $190 millionisan arm's length pre-buy so, I meanit's not -

James P. Finnerty
Citigroup Global Markets, Inc. (Broker)

Great.

Mark E. Newman
Chief Financial Officer & Senior Vice President

There'snothing un-market about it.

Mark P. Vergnano

President, Chief Executive Officer & Director

Right.

James P. Finnerty
Citigroup Global Markets, Inc. (Broker)

And thenjust onelast question on China. You talked about the capacity coming out overthere, 400,000 tons to
500,000 tons per third party consultants. Net-net, do you think capacity in Chinain 2015and 2016 isflat, down
or up, what's taking into kind ofadditions?

Mark P. Vergnano

President, Chief Executive Officer & Director

Yeah.It'shardto tell, right. So I would say it's somewhere flattish, maybe even alittle bit down, but somewherein
there.

FACTSET: callstreet 25

1-877-FACTSET www.callstreet.com Copyright © 2001-2016 FactSet CallStreet, LLC



The Chemours Co. (cc) @ corrected Transcript
Q4 2015 Earnings Call 24-Feb-2016

James P. Finnerty
Citigroup Global Markets, Inc. (Broker)

And, sorry, onelast question in terms ofthe currencyin China that helps the weakening in Yuan. Has that that
impacted exports out of Chinain recent months? Have you seen any impact from that?

Mark P. Vergnano

President, Chief Executive Officer & Director

Itlookslike exports out of China are about 3% down year-on-year and we're not seeing a whole big difference
going onright nowversus what we've seen before. But thanks, thanks for the questions, James.

Mark P. Vergnano

President, Chief Executive Officer & Director

So as I said in my previous remarks, we remained confident in our Five-Point Transformation Plan. We will
continue working hard on transforming Chemours into a higher value chemistries company. Thanks for allyour
questions and thankyou for your continued interest in Che mours. Talkto you next time.

Operator: Ladies and gentlemen, this concludestoday's conference call. You may now disconnect.
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